April Flowers
602 Couldbean Avenue

Anywhere, TX 77001
(713) 555-5555(h)
(713) 555-5555(c)
April.Flowers@email.com

A highly effective advertising sales executive with an objective to secure a sales position in a media company that has great prospect for growth. Energetic, engaged and experienced player that thrives on change, innovation and competition.

Professional Experience:

Printer World – Owner/Operator - Houston North location - 2005-2006

· Marketed and built this franchise business and staff to effectively operate as the first of a repeatable business model.

· Store sales ranked in top 15% of the 450+ US stores in six months time, out-producing many stores that have been open for 1-2 years. Printer World North is ranked second in Chicago.

· Created a base of over 250 business-to-business customers.

· Performed due diligence process on many and varied franchise opportunities, including Sport Clips, Subway, Wildwood Financial, Sign World, Entrepreneur Source, and Oberweis Dairies. Selected and opened Printer World store in November 2005.

· President of and driving force behind formation of Printer World’s Chicago Area Ad Co-op.

· Negotiated cable TV and radio advertising buys that have helped lift the Chicago market stores to top-ranked average sales in North America. 

Black Cat Enterprises– Consultant – Dallas, TX - 2005

· Organized and implemented sales strategies for this privately held 3 million dollar website and educational software developer and design firm.

· Worked with the owners to add sales capabilities and accountability to their existing account management team.

· Executed sales calls as activity levels, presentations and revenues all increased.

KWXX Radio – General Sales Manger – Los Angeles- 2001-2004

·    Increased power ratio performance (a measure of a media company's revenue performance in comparison to its audience share) from 1.16 in 2000 to 2.01 in 2004, to rank #1 in Los Angeles

· Revenue increases consistently outpaced market growth

· Moved this top performing station from fifth to third in market rank and number one amongst FM stations

· Initiated Sharebuilder’s yield-based flexible pricing system that maximized revenue during both strong and weak demand cycles

· Hosted key clients on sales incentive trips. Destinations included Singapore, Bangkok, Fiji, Beijing and Hong Kong

· Moved the station into the top 50 of the approximately 10,000 radio stations in the US, posting a 2004 billing rank of 39th.In a flat revenue market, grew sales from 27 million to over 32 million dollars

Radio Marketing Group – VP/General Manager – Richmond, VA - 1998-2001

· Recruited to lead this new cross-platform initiative by AM/FM CEO.
· This division of AM/FM Radio sold and implemented marketing and sales promotion programs to a wide variety of national marketers. 
· Recruited, hired and led this Non-traditional Revenue firm’s corporate headquarters staff, as it grew from 12 to 35 employees. Supported a dozen field offices with a total staff of over 165.
· Worked with AM/FM’s financial team to develop systems to measure and manage this division’s financial performance
KRRR/KMMM Radio – General Sales Manager - Oklahoma City, OK - 1990-1998

· Promoted from National Sales Manager.
· Ran entire sales and marketing department from a satellite office.
· Increased sales from under 2 million to over 10 million dollars per year.
· Diversified core media business by adding collegiate sports sales division.
· Led, recruited and trained a staff of 10 salespeople.
· Started an NTR department that grew to over 750 thousand dollars in annual sales in four years.
· Launched Balloon Fest as a major summer event, which posted a profit of over 200 thousand dollars in its third year.
KRRR/KMMM Radio – National Sales Manager - Oklahoma City, OK - 1989-1990

· Promoted from WBBB Radio Account Executive.
· Evangelized new owner and new formats to the national media buying community.
· Quadrupled national revenue market share in less than 1 year.
WBBB Radio – Account Executive - Chicago - 1984-1989

· Sold advertising to entertainment, direct and agency accounts.

· Turned an association with the American Cancer Society Bike-a-thon into a great revenue producer, tripling both charity and sponsorship revenue in three years.

WYYY/WKKK Radio – Account Executive - Rockford, IL - 1983-1984

· Top producing salesperson in tenth month on staff.

Prentice Hall – College Field Rep - East Lansing, MI - 1981-1983

· Territory posted one of the highest percentage increases in the US in 1982.

Camp Edwards YMCA – Waterfront Director - East Troy, WI - summers 1977-1981

· Supervised and taught swimming, sailing and waterskiing classes.

Education:

University of Kansas – B.S. in Journalism with a concentration in Business

· Cumulative GPA 3.53

· General Manager of college radio station

· Kappa Tau Alpha journalism honor society member

The Gallup School of Management – Great Managers Program - November 2001

Community Involvement:

American Youth Soccer Organization Coach/Referee

Volunteer Oak Park Public Schools and First United Preschool

Chicagoland Chamber of Commerce Member

Camp Edwards YMCA Board of Directors Member
Of Note: 

LaSalle Expedition II – Voyageur - 1976-1977

· Canoed from Montreal to the Gulf of Mexico, recreating the original 1681-82 journey.

Activities:

· Avid runner, skier, golfer and live music fan.
· Preparing to climb Mt. Kilimanjaro in January 2007
